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EIZANQrH

Elte MPOKELTAL YIA ENAYYEAMATIEG/CTEAEXN
AAAWYV EMXELPNOEWY N YA AnAoUlg
KATAVOAWTEC, Ol NEAATEC OTOUC ONOLOUG
oToxevouue AauPavouv nAnpodopla ya
neolovta Kal unnEeoleg ano dadopa
KavaAla enkotvwviag: email, edbappoyeg
OTO KWVNTO Toug TNAEDWVO, NAATDOPUES
KOWVWVIKNG OKTUWONG, OLAPNULIOELS, K.AM.

Ol EMKOLVWVLIEG AUTEC ELVAL CUXVOTEPEC
KOl MO EVTOVEG AMO MOTE, EVW ouxva
EVOWMATWVOUV "Kivntpo yia dpaon’
(Call-to-Action 1) CtA) woTe va MPOTPENOLY

TOUC MEAATEG VA MPOXWPNOOLV OE ayopa
ypnyopotepa (M. EKMTWOELS 1) MPOCPHOPES
HE NuEPoUnvia An&ng).

MEoa o€ AUTOV TOV KATALYLOMO MAN-
podoplwy, ol enxelPnoclg xpetadstatl va
£0TIACOLY OTO OXEOIACHO KAL TNV avarntuén
EVEQYELWV MOV ELVAL MO GTOXEVMEVES KA
nepthapfavouv nAnpodopla nouv adopa
TOV NEAATN AUEoA. A va TO ETUXOLV,
Bacilovtal otnyv TunUaAtonoinomn INng
aAyopPagc.

TI ZHMAINEI
TIMHMATOMOIHREH

AIFOPAX:

Tunuatononom ayopag eival N OladIKaola MPOCOOPICHUOU
OHad WV TWV MNEAATWY HLAG ETALPELAG MOV £lval
MAPOMOLA WG NPOC EVA N NEPLOCOTEPA CUYKEKPLLEVA
XOPAKTNPELOTIKA 1] EVOladEPOVTA.

FTOXOG AUTNC TNS Katnyoplonomnong (tunuatononong)
elval va peylotonowoet tnv afla kabe neAatn yua
NV enxelpnon, PeAtiotonowwvtag to marketing ava
KATNYoPLla ayopag wOTE oL NEAATES va AauBavouv
Hovo nAnpodopia novu Ttoug evoladepet.

“o. ENTERSOFT
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TAQ22API

AYTOMATOINOIHXIH MARKETING
'Eva 0UVOAO EPYAAELWYV MOV
QAUTOMATOMOLOVY TIC EPYACLES

marketing kat ti¢ enavalauBavoueveg

KAUMAVLEG.

B2B - BUSINESS TO BUSINESS
H dtadikaola nwAnong ayabwy
O€E EMNXELONON T OPYAVIOUO.

B2C - BUSINESS TO CONSUMER
H dtadikaola nwAnong ayabwy
ansvbelag oTovV KATAVAAWTN Nou
ELVAL O TEAIKOC XPNOTNC TOU
NPEOLOVTOC.

CALL-TO-ACTION

[EPLEXOUEVO MOV EVTACOETAL OF JLld
Kapnavia marketing pe otoxo va
MPOTPEEWPEL TO KOWVO-OTOXOC VA NpoPel
OE OUYKEKPLUEVN OpAo).

CONTACT
'Eva atopo (ocuvnBwce neAatng)
nou AAANAeOPA UE TNV ETALPELAL.

CUSTOMER ANALYTICS

AEOOUEVA OXETIKA UE TIG MOOTIUNOELG
KAL TN CUUNEPLPOPA TWV NEAATWY,
Mnou nApPExouvv nAnpodopLleg yia va
BonBnoouv pla enxeipnon va AaPet
TEKUNPLWHUEVES anodATELS KAl va
OXEOLAOEL MO OTOXEUMEVEC KAUMAVLEC.

CUSTOMER JOURNEY

H nopela tou neAdatn, nou Eekiva ano
TNV NEWTN TOU enadn UE TNV ETALPELA
Katl cuveXldel HEXPL KAL LETA TNV
nwAnon.

AIAXEIPIZH KAMIANIAXZ

Mwa oelpd gpyaciwy nou oxetilovtal
LLE TO OXEOLACUO, TNV EKTEAEON KAl
TNV AVAAUOT TWV ANOTEAECUATWY
TwV evepyelwv marketing.

AIAXEIPIZH NEAATEIAKQN

IXEXEQN (CRM)

H SLaXELOLOM TNC OXEONG UE TOUG NEAATES
LIE OTOXO TN dlatnENoN TS APOCIWONC
TOUG KAL TN PeATicoon TS EUNELPLOC TOUC.

Se
ol
o’
®g ENTERSOFT

SALES CONVERSION
To onUELO OTO ONolo £vAg OUVNTIKOG
vrnoPndlog NeAATNC yivetal nEAATNG.

SALES LEAD

O dUVNTIKOC NEAATNG OE MPWLUO
oTAd0 NS OLAdIKACIAG LETATPOMNG
NWwANOCEWY, NPLV Ylvel sales
opportunity.

SALES OPPORTUNITY

O duVNTIKOG NEAATNG OF
LETAYEVEOTEPO OTADLO TNG
OLAdIKACIAG LETATPOMNG NWANOEWY,
OoTav xapaktnplotel we nbavn
nwAnon.

SOCIAL INTEGRATION

Evonoinon wag kaunaviag marketing
LE TIC NAATDOPUES KOWWVLIKNG
OIKTUWONC.
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NMPO®IA NMEAATH

EINAI H AHMIOYPIIA ENOX
EIKONIKOY "NMOPTPAITOY"
NA KAOE NMEAATH NOY ©OA
BOHOHXEI THN ENIXEIPHZH
NA ENTAZEI TON NEAATH

ZE KATHIOPIEL.

ENTERSOFT

Me T dnuoupyla Ttou NPodIA neAdtn,
v N enxelpnon elvat nAéov Etowun

VA MPOXWPENOEL OTNV TUNMATOnonon.
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Ol BACLIKES KATNYOPLEG MOU XPNOLUONOLOUY
ouVNOwWC oL EMELPNOELS Yl TNV TUNUATonoinon

NG ayopag elval ot e&ng:

AHMOTI'PA®IKH
TMHMATOIMNOIHZIH

H tunuatonoinon auvtn Baoilstal ota
OnuoypadLka OEQOUEVA TWV MEAATWY,

nou pnopst va nepthappavouyv oulo,
NAKIAKT) KATNYOPLA, KOWWVLKO-
OLKOVOULKTY) TAEN, OLKOYEVELOKN
Kataotaon Kal eknaldsuon.

FrEQrPA®IKH TMHMATONOIHXH

MEOKELTAL VIO TUNUOATONOINCT Nou
Baoiletal otnyv tonoBeoia Kat unopet va
glval eupela (m.x. VOMOg N nNOAn) n otevn
(M.X. TAXVOPOMUIKOC KWOLKAR).

LYMMNEPI®OPIKH
TMHMATOIMNOIHZIH

Mo ouxvn og povtela B2C, n
OUUMNEPLDOPLKT TUNUATOnoinon adopd
OTN CUMNEPLPOPA TWV KATAVOAWTWYV
OE OXEOT UE TO MPOLOV N TNV unnpEEectla
KAl CUAAEYEL OEOOUEVA OXETIKA PE TN
XPNoN TwV nEolovtwy (n.x. ouxvotnta),
TNV NICTOTNTA OTNV ENWVUNLA, TNV
AMOTEAECHUATIKOTNTA NPEOWONTIKWYV
EVEPYELWY, TNV AYOPAOTIKN
ovunepldopq, K.Afm.

TMHMATONOIHZH

ATOPAL

KAIMRIMORE2

L

“e ENTERSOFT

WYXOrPADIKH .‘
TMHMATONOIHXIH

H tunuatonoinon auvtn adpopa
oe dedopeva nou oxetidovral

LE tov Tpono (wng Twv nEAATWY,
TIC AVTIANYELS KAl TA MIOTEVW
TOUG, TNV NPOCWMIKOTNTA TOUG,
evoladEPOVTA KAl XOUMU, K.AM.
'Onwg Kat 1 CUPNEPLPOPLK)
TUNUaTonoinomn, N Yuxoypadikn
ANAVTATAL MO CUXVA OE MOVTEAQ
B2C.

EMIMOPOIPA®IKH
TMHMATONOIHXIH

[0 YVWOTN PUE TOUC AyYYALKOUG
opouc firmographics n
emporographics, n Tunuatonoinon
autn adopa HOvo oe povieAa B2B
KAl KATNYOPLOMOLEL TIC EMUXELPNOELG-
MEAQTEC OE OXEOT UE MOLOTIKA
XOPOAKTNELOTIKA ONwc £lval

o apBpoc epyalopevwy, o tllpog,
0 £Tnolog pubuog avantuéng, K.Amn.
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H Tunuatonoinon Ayopacg dcv eivat anAn dwadikaota. Ma va

ylvel cowota xpetaletal Eekabapoug epnoptkol oTOXOUG,

owoTn dlaxelplon g nAnpodoplag, Ta KAataAAnAa epyaleia

NANPodopPIKNG, AAAA Kal avBpwnoug e yvwon Kat EQnepla

yla va dlaxelpltotolyv OAd ta napanavew.

QOTOO0O OUXVA Ol EMIXELPNOELG AVTILETWNI{OUV NPOKANOCELS ME TNV
TUNHATonoinomn g ayopag. Ot no ocuvnBLlopEVES elval:

'EAAswn katevBuvong otn dloiknon marketing, nwAnoswyv
n e€unnpeTtnong neAatwyv

'EAAsWPN ouvepyaoiag petafl twv Tunpatwy marketing,
nwANocewy Kal eEunnPETNONC NEAATWY

'EAAEWPN ENAPKWV NOpwV (XpnHATwY, XpOovou, avBpwnwy)
via tTn dtaxeiplon noAAanAwv evepyetwyv marketing

Kakn npotepalonoinon twyv Katnyoplwy

Aduvapla evtoruopol Katnyoplwy 1 OUoKoALla ErtAoyng
TWV CWOTWV KATNYOPLWYV YLA T CUYKEKPLUEVT) EMUXELENON,
e Baon ta npolovta 1 UNNPECLEG MOV NAPEXEL

AVENAPKEG CUOTNHA SLAXELPLONG NEAATELAKWY GXECEWV
(CRM) nou dev pnopet va unootnpléel katnyoplonoinon
TWYV NEAATWYV N EVEPYELEG AVA KAaTnyopla

Avenapkng eknatdEuon Twv XPNOTWY wg NPOCS Tn XPnon
TOU AOYLOMLKOU
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OL NopAnAavw MNPEOKANCELS ival
KOWVEG KOl APKETES EMUXELONOELS
EVOEXETAL VO AVTIUETWMUOOUV
TOUAQXLOTOV HLA OMNO AUTEG
KAnola oTyun. MNpoKeEVOU
va avteneEeABouy, unopouyv
va E0TIA00LY oTa eénc:

Mpotepaionoinon twv
EUMOPLKWY OTOXWYV, Yld

Anuovpyla Eekabapou
EMXELPNHATIKOU NAAVOU Kal
OTOXWYV YLA TA EMUUEPOUG
TUNMATA TNG ETALPELOG, MOV VA
neptAauPavel tunuatonoinon
NG ayopag (n.x. otoxot ava
vewypadlkn neploxn n ava
kaBetn ayopa)

Evowpatwon ekabapwyv
OladlkaotlwyV Asttovpylag yla

KaBOe TUNMA TNG EnXelpnoNng

KaAUTEPN NPOTEPALONOINO
TWYV KATNYopLlwyv aAAa Kat
opBotepn dlaxelplon Twv

dlabsoiuwy nopwyv

TEAOG, ELVAL ONUAVTIKO N EMXELENON VA €MUAEEEL OXL HOVO £va APTLo epyaAsio CRM, aAAd Kal Evav EUMNELPO

ouvePYaTn texvoloylag nou Ba t Ponbnoel va NnapauETPONOINOEL TO EPYAAEIO WOTE VA CUAAEYEL KAl VA

aflonolel TNV nAnpodopla nouv xpelaletal.

Yuxvn (etnota) eknaidsvon
TWV XPNOTWV KAl napoxn
EKMALOEVUTIKWYV EYXELPLOLWV
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APXIKH . . - - YO

EWdKOTEPA YA TNV TUNUATONONoT TNG ayopag, P
H AYNAM H Tn N Ta opEAN ano tn xpenon twyv Customer Analytics ~ - ENTERSOFT
neptAapPavouv:
EIZANQrH
@ @g @ |\/| : Dz MEFAAYTEPH
N\ IKANOMOIHEH TOY MEAATH XAMHAOTEPO KOITOE
H enukowveovia pe Tov neAATn ylvetat EMENAYIHE FIA TON ENTOMNIEMO
FAQXIAPI A\ \I_\I A\ @g OTOXEUMEVA KAl CWOTA, XWPLS va evoxAeital KAI THN NMPOZEAKYEH NEQN
— —_— 1 o NeAATNG HeE aoctoxn nAnpodopla NEAATQN
O A .
T e 2THN TMHMATONOIHXZH YWHAOTEPOIX AEIKTHE o eelonon ket nooxRaty ot
ADOIIQIHX TOY NEAATH
, : ' : enavaAapBavoueveg NWANCELG, N
Ol lkavononuevol neAAteg eivat no ntbavo va ENUYelono ENEVBVEL Mo CTEATNYLKA TNV
TMHMATONOIHZH NAPAUELVOUV AdOCIWHUEVOL OTNV EMLXELPN O AVAMTUEN eV NARGEDY

AFOPAX
BEATIOQOMENH ANAINQPIZIMOTHTA AY=HMENOE TZIPOX KAl

KOINEX AMO A EUNOPLKA EpYAAEla nov SABETEL ] KABE eruxelenon, THX EMMNOPIKHE ENONYMIAX (BRAND KAAYTEPH KEPAODOPIA

MPOKAHZEIZ TA NAEOV AMOTEAECUATIKA Elval EKELVA MOU €XOULV TN NAME) THX ENIXEIPHIHE Exovtac otafepd IKAVONOINLEVOUC

CUSTOMER

ANAAYZEIX

SLvVAUN VA ENMNPEEACOVY, AUECA 1) EMUEDA, TNV EUMNELPLA
TOU neAaTn.

Ta Customer Analytics avnkouv os autnyv akptpwg tmyv
Katnyopla, kKaBwcg npoodEPOLY Ud CELPA Ano apeod
KAl EQUECA EPNOPIKA ODEAN YIA TNV EMLXELENON.

Ol NEAATEC CUVOEOUV TNV EUMELPLA TOUG HE TNV
EUMOPLKY) ENWVUMLA. AV N EMNELPLA TOUG Elval
BeTIKN, N EIKOVA MOV £XOUV YlA TNV EMNXElPNON

Ba sivat entong Betikn

NEAATEG, N EMNLXELPNON UNOPEL VA EXEL
gnavalapBavopevec NWANOELG KAt

va npowbel vEa npolovta Kat UNMNPEOCLEG
OTO LNAPXOV NEAATOAOYLO TNG

TEXNOAOTIA Ta Customer Analytics eival dedopéva nov, av xpnotponomBolv cwotd, Ba anodwoouv noAAanAa
yla tnVv enetpnon. Ma va aélonomBoulyv opwc xpetaletal YVwon, oXEOLAOUOS KAl TEXVOAOYLKA
epyaleia. Xpewaletal Eva duvato epyaAeio CRM.

- . ‘ | ' | | |




APXIKH

EIZANQrH

TAQXIZIAPI

MPO®IA NMEAATH

TMHMATONOIHZH
ATOPAX

KOINEZ
NMPOKAHXEIZ

CUSTOMER
ANAAYZIEIX

TEXNOAOTIA

EPTAAEIA

ENTERSOFT CRM

TEXNOAOTI'IA

YNAPXOUV UMEPLKA TEXVOAOVYIKO XAPAKTNELOTIKA Mou
LMoPoULV nEayuatt va fonbnoouy pla etalpsla pe
dlaxelplon twv Customer Analytics. Ta neploocotepa
Ano AuTA TA XOPAKINPELOTIKA cuuneplAauPavovtatl
oe OA\a ta oxupa gpyaleia CRM.

OTAN ENIAETETE MIAAYZH CRM, BEBAIQOEITE OTI

OA KAAYNTEI OAEX TIX KPIZIMEL ENIXEIPHLIIAKEX
MONAAEZX KAI AEITOYPIIEL THX ETAIPEIAX IAZ,
ONnQL NOQAHXIEIZ, MARKETING, EEYNHPETHIH

NMEAATQN KAI SLA.

'Eva LOXUPO £pYAAELO avAAuoNng Nou NPEMEL va
aflohoynoete otn vea cag Auon elval n AvaAueon
RFM (Recency, Frequency, Monetary).

H AvaAuon RFM glval Eva SUVAMIKO XAPAKTIPLOTIKO
MOU EMITPEMEL OTIC EMUXELPNOELS, ELOLKA OE OOEQ
XPNOYOMNOOUV TO HOVTEAC B2C, va auénoouy TG NWANCELG
Toucg alonolwvtag OsdoPEVA TNG CUUNEPIPOPAC TWV
KATAVOAWTWY OE OXEON ME TIC NPOCPATEC AYOPEC
(note Nrav n NAgov npocdatn ayopd), tn ouxvotnta
TV ayopwV (MOCEC AyoPES EXOUV YIveL) Kal tnVv aia
(Mola slvatl n XPNUATIKN a&la Twy ayopwv).

AkoAouBel pla Alota pe Bacika XapaKTtneLloTka nou
Ba npenel va £xeL n vea oag Abon CRM.
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~—  EPFAAEIA

T AIAXEIPIZH 5 (D) =
/A\/A A
< =R ENRA I = AIAXEIPIZH
| =
ON 2 MARKETING
MOIHEH ME T NMEAATH -
KOINEX . : : .
NPOKAHZEIE z Salesforce Automation MNpodiA kat Tunuatonoinon NeAatwyv
CUSTOMER [Npotaon MNAavou EruokePpewv Kaupnavieg Marketing ‘ ’
ANAAYZIEIX
Alaxelplon NwAntwv-MpounBelwy Epwtnuatoloyla / 'EpeuVeR ®
TEXNOAOTIA

Alaxelplon Evkatplwyv MwAnong SMS/MMS Marketing

Alaxelplon Zuppaocewyv

RFM Analysis ‘

EPFAAEIA

ALOXELPLOTN ZUVOPLOUWV Alaxelplon EkdnAwoswyv (Event Management)

N N NNDNN

ENTERSOFT CRM
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EPFTAAEIA

- AIAXEIPIZH @

JEUSTOMER
SIBRWVIIECE

z Alaxelplon Service

z Alaxelplon Zupdwviwy YnoompetEng (SLAS)

z Alaxelplon Mapanovwy

z Alaxelplon Baong Nvawong

z Alaxelplon Attnuatwyv-Eykploswy
z Alaocuvoeon pe ThAsdwvika Kevtpa (CTl connection)

z OAokAnpwon ue Microsoft Outlook

.o.‘o
®e ENTERSOFT

ANAMEIA ITA
AIADOPA EPFAAEIA
NOY AIAGETEI
H ATOPA, TO

ANOTEAEI MIA
OAOKAHPQMENH
AYZH ME NMAOYIIA

XAPAKTHPIZTIKATIA
THN TMHMATONOIHZH

THXZ AFOPAL.

A&lTE NAPAKATW YIATL.
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ATFOPAX
KOINEX
NMPOKAHXEIX
TO ENTERSOFT CRM EINAI MIA KAINOTOMOX MAATOOPMA
AIAXEIPIZHI ZXEXEQN NEAATQN, IXEAIAZMENH NA
S 3 ANTAMNOKPINETAI ETIE NEPINAOKEE AMAITHIEIE TOQN
ANAAYZEIZ TMHMATQOQN NQAHZEQN, MARKETING, EEYINMHPETHXIHX
NMEAATQON KAI TAKTIKHE TYNTHPHXIHEI (SLAs)
TEXNOAOTIA Mnopel va evowpatwbel nAnpwc ue cvotnuata ERP, napexovtag
£VA EVOMONMUEVO NEPPAANOV YA OPALPIKT) EIKOVA TWV NMEAATWY KAl
TWV enadwy NS EMNXELPNONG OE NPAYMATIKO XPOVO.
EPrAAEIA

ENTERSOFT CRM

“o. ENTERSOFT

To Entersoft CRM pnopest va BonBnoet tLg
EMLXELPNOELC VA OXEOLACOUY, VA OPYAVWOOUV
KAl va napakoAouBnoouv TIC EUMOPLKEC
AELTOUPYLEC KAL TIC ENADEC UE TOUC MEAATES TOUG.

Ot duvatotntec ADVANCED ROLE BASED
ANALYTICS, REPORTING kat BUSINESS
INTELLIGENCE divouv 0TOUC OpYAVIOUOUG
N OuVATOTNTA VA AvANTtUOOOUV OTOXEUMEVEG
Kaunavieg marketing, elTUXNUEVESC MEOWONTIKES
EVEPVYELEG, KAl OUVANLKEG OTPATNYLKES MUWANOEWV.
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>ta nAsovektnuata tou Entersoft CRM yia tnyv
TUNUATONOINON TNG ayopag nepthappavovtad:

FPA®IKO NEPIBAAAON AIENA®DHX
(DRAG & DROP)

KATATMHXIH ME ANEPIOPIXTA KPITHPIA
LTATIKA (n.x. yewypadikd, dnuoypadikd, anavtnoelg
oe ¢peuveg) H AYNAMIKA (n.x. tlipog, cuxvotnta

AYOPWY, YKAUA NEolovTtwy, NANBoC KANCEwWY K.AM.)

OPIATIA AIAXQPIZIMO "TMHMATQN" NMANQ
L1TO EKALITOTE ANOTEAEIMA - ZENAPIO

ENLOMATQOMENEL DATA MINING
TEXNIKEZ KATHIOPIONOIHIHX
(ABC CLASSIFICATION, RFM ANALYSIS)

AHMIOYPTIA "AILTAZ KOINOY"
FA EMMNOPIKH EKMETAAAEYXH

Me ta SuVAULKA TOU XOPAKTNPELOTIKA,
to Entersoft CRM diaodailet:

KAAYTEPA
LTOXOOETHMENEL
APALEIZ ANA OMAAA
NMEAATQN

BAOYTEPH KATANOHIH
TQN MPOTIMHZIEQN
KAI TQON ANATKQN TOQN
NMEAATQN

ANOTEAEXIMATIKOTEPH
KATANOMH NMOPQN
NMNQAHIEQN & MARKETING

METILTOMNOIHXIH TOY
CROSS SELLING AND UP
SELLING

“eo. ENTERSOFT

AZIONMOIOQNTAL
THN NAHPO®OPIA
ME ENTERSOFT CRM

EOUKOAO OTnVv napapetponolnon
Kal eVeEALKTo, to Entersoft CRM
unopel va avénost tnv avtiAnyn mg
EMXELPNONG YL TN CUMNEPLPOPA TWV
neEAATWY, NAPEXOVTAG NAapaAAnia
anpookontn ouadlkn E£pyaolq,
BeATiwovovtag TNV napaywytkotnta
TwV £QYAOPEVV KAl EVOUVOUWVOVTOC

TNV EUMELPLA TOU NEAQTN.

AvakaAUPTE NEPLOCOTEPA OTO
entersoft.gr/products/crm

200 58



http://www.entersoft.gr/products/crm

.. -,
®e. ENTERSOFT

AOHNA OEXZAAONIKH MATPA AAPIZA BOYKOYPEXTI ZOO0IA
. +30 211 101 5000 T. +30 2310 804840 T. +30 261 1104620 T. +30 2470670060 t. +40 21 23012 01 T. +359 879 920002

entersoft.gr info@entersoft.gr
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