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TnAentkovwvieg

H WIND EAAGG eival pia and tg
MEYAAUTEPEG €TaLpElEC TNAEMIKOWVWVIAG
otnv EAAGda. Méoa ata 23 xpovia
Aettoupyiac tng, n WIND kaBiepwBnke
WG NPWTONGPOG 0TNV TEXVOAOYia TG
KLVNTAC TNAE@wViag Kal napouaciace
KavoTOUIKG npoidvta nou dAAa&av

10 dedopéva oTNV ENKOLVWVIa.
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Ot opddec nwAnagewv tng WIND

Kal TwV OUVEPYATWV TNG, NBeAav

pia a&émiotn Mobile CRM/SFA Adon
yla TNV Katnyoplonoinon tng PeydAng
neAatelakng Bdong, Tn otdxeuon Tng
Kat Tnv kaBnuepvi napakoAouBnon
¢ OpactNPLOTNTAC TWV NWANCEWY.

Entersoft Mobile CRM/SFA

* KaAUtepn otdxeucn

* Autopatonoinon tou oxedlacuou
ENOKEYPEWV

* KaAuUtepn dlavopn twv leads

* Mia véa online npofoAn tou npo@iA
TV HEANOVIIKWY NEATWV

* MeyaAUtepn anoteAeopaTKOTNTa
OTIC NWANGELCG

* Opydvwaon tou KUKAOU NwARCEWY

* [Tponyp€vn opydvwaon EKOTPATELWV
MAPKETIVYK KAl NWANGEWY

* Xpnolec nAnpo@opiec npog Tnv opdda
daxeiplong

* BeAuwpévn napaywylkétnta
TWV NWANTWY

* Opyavwpévn dladikacia
NWANCEWY

* MeyaAUtepn euehi&ia oTic TWANGELG

* BeAuwpévn anédoon twv NwAntwy

H WIND EMNIAEMElI TO ENTERSOFT
MOBILE CRM/SFA, T'IA TH AIAXEIPIZH
TQN B2B INMQAH>EQN

‘ ‘ Me tnv Xprion tou Entersoft Mobile CRM/SFA® autouarormoijoape 6Aa ta otadia Tou KOKAOU
MWANONG O€ ETAIPIKOUG TTEAATEG, amd TNV EKTEAEON UIAG EKOTPATEIAG/KAUTIAVIAG KAl TV
MapakoAoUBNoN TWV CUVAVTHOEWV, HEXPL TNV TIOPEIN TWV MPOCHOPWV LA OTNV ayopd
Kat TNV TEAIKA EVEPYOTTOINCN TWV LTINPEECIWV TIOU ETEAEEE O MEAATNG.

AKOMN, MeTOXAUE va SNUIOLVPYACOULLE CE TIPAYHATIKO XPOVo TNV BEATIOTN pdTACH yia TIG
avaykeg kaBe eAdtn agpol kataypdadoupe ot tablet amAd epwTNUATOAGYIA AVAyKWY KAl
OTEAVOUUE TNV IPOCPOoPA ETIi TOTIOL OTOLG MEAATEG OTIWG TIpoTEiveTal and To cOOTNUA.

Me autd Tov TPOTO, EAAXICTOTIOINCALE TIG EVOOETIKOIVWVIEG OTEAEXWV Kal TNV KABuoTEPNGON
yla €I8IKEG EYKPIOEIG TTapoxwV, KaBwe o MwANTAG 8laBétel OAN TNV anapaitntn mAnpodopia
Kat LAIKO Ttou xpetaletal. Ot etaipikoi mwAntég TnG WIND meTuxaivouv ad§non tou xpovou
TOLG OTNV ayopd, yivovTal o VENIKTOL Kal apeool, evw apdAAnAa BeATIWVETAL N EUTELRIa
LOIOTAPEVWY KAl SLVNTIKWY TTIEAATWV HAG. , ,

Oebdwpog Aovpog, Direct Business Sales & Pre-Sales Manager, WIND Hellas

H Erapeia

H WIND EMdq eivat pia and 1g peyaAUtepeg €talpeie tnAenikowvwviag otnv
EAM@da. Méoa ota 23 xpdvia Asttoupyiag tng, n WIND kaBiepwBnke w¢ npwto-
népog otnv TteExvoloyia NG KWNING TNAE@wviag Kal napouciace KaoToplKd
npoidvta nou AAaéav ta dedopéva otnv enwkowvwvia. Aéopeuon pag eival va
kdvoupe tn WIND pia and 1ig kaAUtepeg ave€aptnteg €TapE(EC TNAENIKOWVWVLWOV
otnv Eupwdnn, npoo@époviag atoug neAdTeg pag unnpeaieg uPnAng notdtntag otnv
KaAUtepn tun. Eival n npwtn etatpeia tnAenikovwviwy otnv EAMdda nou npdogepe
oAokAnpwpéveg unnpeaieg Kivntng, X1aBepnc & Internet atoug neAdteg ng.

H MpdékAnon

Ot pIKpEG Kal peoaieg enwxelpnoelg otnv EAAGda xapaktnpidovial cuxvd wg n
«POAXOKOKOALG» tnG owkovopiag. Mapd 1o ouxvd actaBeg nepBaidov Aettoupyiag
TOUG Kal TIG NPOKANCELG nou ouxvd avipetwnidouv, e€akohouBouv va anoteAolv
€EALPETIKA ONPAVTIKG KOUPATL TNG ayopdac.

210 nAaioto autd, n WIND péow tou tuApatog SME, aneuBuvetal anokAeloTikd otig
MIKPOUEDQIEG Kal NPOOPEPEL AUCELG OXEBLAOKEVEG YLa TIG AVAYKEG TOUG, Bacikd
XAPAKTNPLOTIKG Twv onoiwv givat n eueAi&ia. Aviiotoixa euéAikto Ba npénet va ivat
Kat 1o TunRpa SOHO.

Otopadeg nwAnaewv tng WIND Kat twv ouvepyatwv tng, nBedav pia a&iéniotn Adon
Mobile CRM/SFA ywa tnv katnyoptonoinon tng peydAng neAatelakng Bdong,
otdxeuon NG Kat tnv kKaBnpepwvn napakoAouBnon tng dpactnpldtntag Twv
nwAnoswv. To yeyovdg autd Ba e€ixe wG anotéAeopa v o€ NPAYMATKG Xpovo
EVNPEPWON Kal ouvepyaoia Yeta&u tou Tunpatog unootipléng NWANCEWY Kat Twv
€EWTEPIKWY NWANTWY. 2TOXED ONWG LOTOPIKO NWANCEWY, MOALTIKEG EKNTWOEWY,
VEEC KAUNAVLIEG Kal YewYpa@KA Katavopn, eivat Alya pévo and ta epddia ya kabe
nwAntA, 1a ono{a e@doov eivat daBéoua tnv KAtdAANAN oTyun, pnopolv va
0dnynoouv EUKOAGTEPA Kal ypnyopdtepa oTnv NWANGN.
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H Adon

a v e§aopdhion dAwv twv napandvw, n WIND enéheée 1o Entersoft Mobile CRM/SFA yia tov ouvtoviopd éAwv twv B2B
evepyelwv NnwAnoewy. Ta otowxeia Aoylopikou nou xpnatgonotiBnkav, neptdappdvouv Katnyoplonoinon MeAatwyv, Awaxeipon
Enagwv, Mpoypappatioyd EnokéPewv, Awaxeipion EEwtepikwv MwAnoewy, Alaxelplon gunoplkwy NOMTIKWY, KaBwg Kat
backoffice MIS avdAuon p€ow evowpatwpévwy epyaieiwv avdluong kat dashboard.

Meproodtepol and 120 mobile kat backoffice xpAoteg xpnatonotovv tn Adon, n onola Evowuatwvel anpdokonta Kat dAAa
Baokd cuotipata tng WIND énwg ta BEA kat Siebel. Ot anattntikeég npodlaypageg ac@aleiag yia n daxeiplon 1wv KNtV
OUOKEUWV, KaAU@Bnkav and tnv evonoinon Entersoft Mobile CRM/SFA kat tng Adong Mobile Iron Enterprise Mobility.

Ta MAgovektipata

Me tnv uhonoinon tng véag Auong Mobile CRM/SFA, n Wind avtanokpivetat nA€ov TaxUtepa Kal Ye akpiBela ot OUVEXWG
METABAMOUEVEG QVAYKEG TIG OUYKEKPLUEVNG ayopdc. Ta povadikd xapaktnplotikd tou Entersoft Mobile CRM/SFA kat n
(kavetnta va napéxet eaipetkn duvatdtnta ocuvepyaciag peta&u tou backoffice Kat twv e&wteptkwv NwANTWY, odnyolv oTn
dnptoupyia oevapiwv NWANCEWY ANOKAELOTIKG yia KABe NeAdTN Kat o npaypatikd xpdvo, neplopifoviag OpacTikd Tov XapEVo
«dLaNPayHateUTIKO» XpOvo.

MNa 1o npoowniké nwAncewv nou epyddetal ato back office, 1o aGotnpa Entersoft Mobile CRM/SFA €xeu ypriyopa,
antd o@EANn, PE Kuplotepa ta §AG:

KaAUtepn otoxeuon peow Opydvwon Tou KUKAOU NWANGEWV

NG KATNYopLonoinang Twv NEAAT®Y kat aviaAayA IANPO@OPLEY MoU a@opouv
Bdoet Bla@Spwv XapaKINPLOTIKWV TG NWANCELG O€ NPAYMATIKO XPOVO PETAEY

T0U Aoyaptaopou (n.x. aptBudg atépwy, NG opddag back office kat tng opddac nwAntwv

€0000, YEWYPAPLKEG NEPLOXEG,
KGBetn ayopd K.Am.)

Mponypévn opydvwon eKoTpaTELWV

i i MAPKETIVYK Kal NWAACEWY
Avutopatonoinon tou oxedacpou

eMOKEPEWV e NOAAaNAd KpLtipLa

Xpropeg nAnpog@opieg npog tnv oudda
dlaxelplong YEow AVOAUTIKWY OTOXE{WV
KuA'j-tapn 6luvopﬁ (A4 leads P yla g I'Iu))\ﬁOSlq (014 npqudTlKé Xp6V0

0€ aVILNPOOWNouG NWARCEWV z 0;\(8“"9 HE EHLOKSLI,J&C'AHPOOLP?‘)EJB "
Bion TG yVEoNC Tou NPOIBVTOC A K etgteg npogcpopeaq K.An. kat feedbac
1 TNC NEPLOXAC otn Sladikac{a oxedlaopou eNOKEPEWV
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To véo cuotnpa Entersoft Mobile CRM/SFA cuykévipwoe Kat opydvwoe th Uvapn Twv NWANTAV 6€ NPAYHATIKO Kat eixe

WG anotéAeopa:

Mwa véa online npoBoAn Tou npo@iA
TWV HEAAOVTIKQV NEAATAV, Nou
neptAauPdvel dedopéva yla 10
LoTOPLKO dpactnpldtnTag, TiG BAcIKES
ENAPEC, TNV ENKOLVWVIO TWV NEAATWV
KaL TIG EOWTEPIKEG OUNTATELG

yla Tov Aoyaplaoud

BeAtlwpEvn napaywylkotnta 10V NWANTAV,
AOyw tng BeAtiwong otn daxeipon

Kat 81GBeon Tou XpAvou yla NWAACELG

avtl yla OLaXELPLOTIKEG EPYATiES

Ma no opyavwpévn dwadikacia
nwAnoewv éattiag evog dpta
EVNUEPWHEVOU PAKEAOU NAEKTPOVIKWY
NWANCGEWYV YL NAPOUCLACELG NPOIOVIWY,
TIHOKATAAdYOUC Kal €viuna artnoswv

www.entersoft.gr | info@entersoft.gr | T:+30 211 101 5000

MeyaAutepn anoteAecpatikotnta

oG NWARGELG, OcdopEVoU OTL £dwOE

TNV €UKALPIa yLa €Va EVOWUATWHEVO

Kvntd epyaleio TLpHoAdynong Kat

YPNYOPEG MPOOAPHOYEG OE ELOIKES

NPOOYOPEG KAl TLHEG CUPPwVA

ME TN UVAMLKA TNG ayopag I

o€ Tontko eninedo —

MeyaAutepn eueli&ia otig nwANGeLG,

pe tn duvatdtnta va anootéAAeTaL aitnon
YO EOIKEG TIHEG HEOW KIVNTAG CUOKEUNG
Kal eykplogwv og oxe00V NPaypatiko xpovo

BeAuwpévn anédoon 1wV NwANT@V
ME TNV napakoAouBnon Twv
NPOCWMIKWY OTOXWV TOUG

0E NPAYHATIKG XPOVO JEOW

Twv dashboards kat twv report \r ’/

0€ KIVNTEC OUOKEUEC




